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Should | offer seller financing when | sell my
business?
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offer-seller-financing

SHORT ANSWER

Offering seller financing, where you let the buyer pay part of the price over time, can bring in more
buyers and help you hold your price, because most buyers hope for it. The trade off is that you wait
for part of your money and take the risk the buyer struggles. Protect yourself with a solid down
payment, security on the business assets and a personal guarantee.

How to, at a glance

1. Decide how much of the price you could wait for

2. Set the rate, term and payment start

3. Require real cash at closing and a personal guarantee
4. Secure the note on the business assets

5. Have a lawyer draft the note and security agreement

Questions owners ask

How much should | finance?

It depends on how long you can wait for the money and how strong the buyer is. Many sellers carry a
minority of the price and want most of it in cash at closing.

What if the buyer stops paying?
Your note and security agreement decide what happens. A lien on the assets and a personal guarantee
give you ways to recover. Have a lawyer draft them.

Does offering seller financing lower my price?
It often helps hold the price, because more buyers can afford the deal. You trade some cash today for
interest and principal over time.

Buyers want it

In BizBuySell's second quarter 2026 survey, 90% of buyers expected seller financing to play some role,
while only 29% of owners planned to offer it. Offering it makes your business stand out to buyers who
have the down payment but need help with the rest.
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If the buyer uses an SBA loan

SBA lenders often welcome a seller note. For it to count toward the buyer's required cash in, you must
agree to take no payments for the full life of the SBA loan, called full standby, and it can cover no more
than half of the buyer's required injection. A note paid during the loan is allowed, but the lender must
approve its terms and it does not count as the buyer's cash.

How to protect yourself

¢ Areal down payment. A buyer with their own money in is less likely to walk away.
e Security. A lien on the business assets, so you can recover them if payments stop.
e A personal guarantee from the buyer.

e Reporting. The right to see financial statements while the note is unpaid.

¢ Clear default terms, written by your lawyer.

What it means for your taxes

Being paid over time can change when you owe tax on the sale. Ask your CPA how a seller note affects
you before you agree to terms.

Sources

e Small Business Trends on the BizBuySell Q2 2026 Insight Report (Aug 2026) smallbiztrends.com/small-business-
acquisitions-drop-10-as-buyers-get-more-selective

o Starfield & Smith: Equity injection requirements under SOP 50 10 8 (May 2025) starfieldsmith.com/2025/05/best-
practices-a-review-of-equity-injection-requirements-under-sop-50-10-8

¢ SBA Information Notice: Issuance of SOP 50 10 8.1, effective October 1, 2026 colemanreport.com/wp-
content/uploads/2026/08/SBA-Information-Notice-5000-880695-Issuance-of-SOP-50-10-8.1.pdf

e SBA: Terms, conditions and eligibility www.sba.gov/partners/lenders/7a-loan-program/terms-conditions-eligibility

Thinking about selling?

Buyers already signed up and under NDA, including cash buyers. Matched directly, no public listing.
3% at closing, $25,000 minimum, nothing upfront.

Get a private call back
www.optimaxdeals.com/sell

Get the free seller kit
www.optimaxdeals.com/seller-kit/business

Optimax Commercial - 701 504 8429 - ayo@optimaxdeals.com
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